BIOTI'PA®IKO XTHMEIQMA

Ap. 2epyrog Anuntpiaong

avamAnpwrhic kabnyntng, Oikovouiko MNavemaorthuio ABnvwy, Tuniua Mapketivyk kai Etikoivwviag

YTIOYAEX

1991 : Awoaktopkd otn Awoiknon Emiyeipricemv, Institut d’Administration des Entreprises g
Aix-en-Provence (movemotiuo Maccoriog Aix-Marseille IIT) , T'oAlio. BaBpog Adov
KOAMG LE OPLOPMOVY] OTOVOUT CLYYOPNTNPI®V TG ETTPOTNG,.

1990 : International Teachers’ Program (evtatikd mpdypoppo 6 €Rdopddmv empdpemong
SOAKTIKOV TPOCOTIKOV ToV Ttavemiotnokoy Consortium ISBM - International Schools of
Business Management Ltd).

1985 : Metamtoyoxd dimhopo D.E.A. (diplome d’études approfondies) ot Atoiknon
Emyepniceowv oto Institut d’Administration des Entreprises tng Aix-en-Provence
(mavemotuo Aix-Marseille I1I), I'aAAio.

1983 : ITtuyio Avotdtng ZyoAng Owovourkov kot Epmopwcov Emotmuov, tpuquo dtoiknong
emyepnoewv, Adnva. Babuog Mav kadoc.

AKAAHMAIKEX OEXEIZ

2010 — onuepa : avoamAnpo™ koBnynme oto Tuqno Mdpketivyk kot Emikowveoviog tov
Owovopuko¥ [Mavemotmpion AGnvov.

2000 — 2010 : emikovpog koBnynmc (Lévyog amd 1o 2003) oto Tunuo MdapkeTvyk Kot
Enucowvoviag tov Owkovopikov Iovemompiov AOnvav.

2001 — onuepa : Béon Zvppovievtikov Exkmoidevtikov I[Ipocwmikov oto EAAnvikd Avowkto
[Tavemomuo, mpdypoaupe Atoiknong Emyepricenv kot Opyavicumv, Bepotikny evotnta
Mapxetvyk I (AEO 23).

1994 — 2000 : Aéxtopoc (maitre des conférences), movemomuo Pierre Mendés France
(Université Grenoble II), ['aA)ia.

1991-94 : kaBnyng, Ecole Supérieure de Commerce tng Grenoble (Grenoble Graduate School
of Business), I'aAAia.

1988-90 : PonBo6g, TuNpo O101KNOME TOL OKOVOUIKOV Tovemotniiov g Macoaiiog Aix-
Marseille 11, T'adAio.

Emoréntns kabnyntig

1996 — 2000 : emokéntng kadnynmeg oto MBA tov CUOA Business School (Consorzio
Universario per gli studi di Organizzazione Aziendale, Vicenza, Itala).
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EKITAIAEYTIKH EMIIEIPIA KAI EPTO

2000 — onuepa : emikovpog kaOnyntng (novipog and 1o 2003) oto TuNUe MApKETIVYK Kot
Enucowvoviag tov Owkovopikov Iovemompiov AOnvav.

Tpomtoyiokn Kot UETATTOYIOKN OLOOCKOALO,
=  FEiocoymyn 610 LOPKETIVYK
»  HAektpovikd PAPKETIVYK
*  Awoiknon mpounBeimv kot Blopmyovikd pdpketivyk
*  Emyeipnuoatikoémra : tuipa Mdapketivyk ko Emikowoviog, 2005 — onuepa.

1994 — 2000 : Aéxtopog (maitre des conférences) oto mavemotiuio Pierre Mendés France
(mavemomo Grenoble I1), T'aAlia.

1991-94 : xoBnyntg otv Ecole Supérieure de Commerce tn¢ Grenoble (Grenoble Graduate
School of Business), I'aAAia.

1988-90 : BonB6g oT0 TUNHOL O1OTIKNONG TOL OKOVOUIKOV Tavemotnuiov g Maccaiiog Aix-
Marseille 11, T'adAio.

A01TéEG I10OKTIKES OPATTHPLOTNTES
[Tpoypdppoata KEK — OITA

2Hvheteg TOAMOELG TPOIOVIOV Kol VANPECIOV O€ ETAPKoVg meAdrtes. Ewcaywyn oto
pubpxetvyk, Ilpdypoppa exmaidevong AB  Baciwomoviog. Emyyeipnuotikd  oyédio
ooppakeiov, Ilpdypappa exmaidevong AITNBITA. Mdapketvyk, IIpodypappa €€
ATOCTAGEMG EKTOIOEVLONG 0T AOYIGTIKNY.

Aowtd cepuvépla

= Fepwvdplo voBETMONG MAEKTPOVIKOD EUTOPIOV GE TPOYPAUUATO  UIKPOUECOImV
emepnoewv oty Ecole Supérieure de Commerce ¢ Grenoble (1998 — 2000).

»  Ewonyntg o€ TpoypauUpate S1opKovg ETUOPOMOONE TOKIA®Y 0pYovIcUdV (AYpoTiKd
empuenmplo ¢ Aix-en-Provence, eumopikd kol Plopumyovikd  EmUEANTHPLO
Moocoiiag, Opyavicuol otnpiéng emyelpnuatikdtntog, KAm, 1987 — 1991).

AMeS EKTALOEVTIKES OPOTTNPLOTNTES
*  EnifAeyn SIMAOUATIKOV EPYOCIOV HETOTTLYLOKDV POITNTAOV

= Xpnon Computer Assisted Marketing Plans, cuyypagn peletdv mepintdoemv (case
studies)

=  Xpnon Video-conferencing ot Business Simulation Games (pofnuoto
EMYEPNUOTIKNG GTPOATNYIKTG KOl GTPOATNYIKOD UAPKETIVYK,).

» Eumepia oty & amootdoenc ekmaidevon (EAAnvikdé Avowktd Ilavemotiuo,
npoypappota KEK — OITA).

" Anmovpyio TOAV-UECTKOD VAMKOD OE WAPKETIVYK Kol TOANCES (0TO TAAICIO TOV
gvponaikov épyov EUBBSI).

» ['Adooeg S10aoKOALNG : EMANVIKA, YOAAKE, oryyAIKAL.
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ENIBAEYH AIAAKTOPIKOQN AIATPIBQN

Emprénov tov akdoiovdmv d100KTopik®dv dttpov :

e [ewpyog Toywovng, «Ilowwtnrta Yrnpeowwv & Zyecwokn ooy, tuque Mdapketivyk
kol Emcowvaoviag, OITA, og e£€MEn.

o Awatepivn Maxpn «Factors Infuencing Export Venture Performance: An Empirical
Investigationy», Tuquo Mdpketivyk kot Emucowvoviag, OITA, og e€6Mén.

e Epwpiin IMdmota, «Atgpedbvnon TG ayopasTIKIG CUUTEPIPOPES TOV KATUVOAMTY] TPOG
mv vwobémon eMkdV Tpoc to TEPPAAAOV TTPOIOVIOVY, TUNUe MAapKeTivyk Kot
Enwowoviag, OITA, og e£€MEn.

e  Nwdraog Kvpélng, «Epmotoctvny kan [Ipdbeon Xpnong tov Evolloktikov AKToov yio
Tpamelucéc Zovarhayéoy, Tunua Mapketivyk ko Emikowvoviag, OITA, 2006.

e Eric Stevens, Service Innovation: Managing the Interpretations and learning while
Innovating. Evidence from two Longitudinal Case Studies, Doctorate of Business
Administration, joint Doctoral program, Grenoble Graduate School of Business —
Newcastle University, 2000.

Eykexpipévog vmevbouvog d10akTopik®dv daTptBdv and to ayyAko movemiotiuo University of
Brunel yio 10 mpdypoppo DBA (Doctorate in Business Administration) tov Henley
Management College ko1 tov Newcastle University.

AIOIKHTIKH EMIIEIPIA KAI EPTO

2007— onpepa : Web site epyactpiov papketivyk (ALARM). Apykdg oyedtacidg Kot cOvTaEn
TEPLEYOUEVOD, EVIUEPOOT] KOL OLVOVEWDGCT).

2007— 2008 : evnuépwon g véag totoceridag tov OITA ®g mpog TIC dpacTNPLOTNTES TOV
tunpatog Mdapketivyk ko Emkotvoviog.

2004— onuepa : Avooyedacpds oo Web site tov tpunquotog Mdpketivyk kot Emucotvoviog.
2xeO00UOG NG VENS 1IGTOGEMONG TOV TUNUATOS, GUVEXNG EVNUEP®ON KOl OVOVEDGN TNG
(oe ovvepyaoia pe k. Eiedvva Kagéla)

2003— onuepa: oLVTOEN TOL EVNUEPOTIKOD QLAANOIOL TOL TUNMHOTOG MApKETIVYK KOt
Enwowoviag «Evnuepovoope» (amd 2006 oe cuvepyaocia pe k. Evayyeiia Katouca).

2003 : mpdedpog emrTpomg OEOAOYNONG TOL Jy®VICUOD Yoo T Tpoundel vaNpPEcLOV
kaBapromtag tov OITA.

2001-2002 : ekTpOG®MTOC TOL TUNIATOS GTN) GUYKANTO.

2005-2006 : BonBog Akadnpaikon vevdHvov 610 TPOYpapLL GTOLOMV Aloiknor Enyeipnoemv
kot Opyaviouwv, EAMvikd Avoiktd Ilavemomiuo. Xovtaln TV TpoTdce®mv
npoypoppdTov Ivetitovtov Ao Biov Exnaidevong tov EAIL

2004-2005 : PonBo6g Xvvtoviot) ot Oepatikn evotnra Mapketivyk I (AEO 23), npdypoppo
onovddv Atoiknon Enyeipnocov kot Opyoviopmv, EAAnvikd Avowktd [ovemotio.

2000— onuepa : HEAOG TOL OOIKNTIKOV GLUPOVAIOL kol Topiag Tov copoateiov EAinvuin
Axadnpuio Mépketvyk.
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1999-2000 : vrevbuvog tov petamtvylakod mpoypdupato; CAAE (certificat d’aptitude a
I’administration des entreprises), movemiomuiov Pierre Mendés France (Université
Grenoble II), I'oaAAia.

1995-1998 : péhog 100 Atotkntikov ZvuPovAiov tov mavemiotnuiov Pierre Mendeés France
(Université Grenoble II), ['aA)ia.

1994-98 : vrevBvvog tov poypdupatoc DUTA Management européen des organisations (01€tég
TPOYPOLLO TTUYLOKOD EMTEOOV Y10 OTEAEYN EMYEPNOEWMV) TOL TAVEMGTNUioL Pierre
Mendeés France (Universit¢ Grenoble II), T'oAlio. ZOvoyn kor mopakoAovOnon twv
oxéoemv pe ta E&va ovvepyalopeva mavemotiuo (AyyAia Newcastle Business School —
University of Northumbria, I'eppavia Dresden Hoschschule fiir Technik und Wirtschaft).

1994-96 : vmebBuvog TOoL evdo-emyEPNOLOKOD TPOoypdupatog dwoiknong «Informatique et
management» (TANPOPOPIKN KOl S10TKNoM) — OETEG TPOYPOUULO TTUYLKOD ETITEOOV Y10l
oteléyn mAnpoeopikng tov opidov Schneider Electric SA. IMavemotiuo Pierre Mendés
France (Université Grenoble II), 'aAAia.

1993-94 : vrevBvvog TOL TUNpOTOg pbpkeTivyk TG Ecole Supérieure de Commerce 1tng
Grenoble, ['aAAio.

EPEYNHTIKA KAI XYMBOYAEYTIKA EPTA

Evpwraira épyo

Tithog SERMANTEQ

Xpnuatoddtg Evpornaikn entpont|, Tempus program

Xvvepyaldpevol Chambre de Commerce et d’Industrie de Grenoble, Grenoble Ecole de
Qopeig Management (France), AUEB, Ecole de Gestion de 1’Université de

Liege (HEC), Belgium, Ecole Nationale Supérieure d’Informatique et
d’Analyse des Systémes (ENSIAS), Morocco , Princess Sumaya
University for Technology (PSUT), Jordan, Applied Science University
(ASU), Jordan, Al-Hussein Bin Talal University (AHU), Jordan,
Université Libano-Canadienne (LCU), Lebanon, Birzeit University
(BZU)

[Teprypaon Exovyypoviopdg TV eKTOdELTIKGOV TPOYPAUUATOV TV MEGOYEIOKOV
TAVETIOTNUIOV GTO YDPO TNG Al0IKNoNG TNG TEYVOAOYING KOl TOV
MEpKETIVYK DINPESIDOV, EIGOYMYT| O10OTKAGIOV TOOTNTOS KO
KL BEPYNONG TOV WOPLUATOV, AVATTVEN SOUMV VTTOCTHPIENS Kot
VANPECIOV TPOG TOVG POLTNTEC.

PoLog 610 épyo Emotpovikdg vrevbuvog OITA

Tithog European Business-to-Business Sales Institute

Xpnuotodotng Evpornaikn emtpony|, Leonardo DaVinci program

Xvvepyaldpevol Chambre de Commerce et d’Industrie de Grenoble, Grenoble Ecole de
Qopeig Management (France), Anglia Ruskin University, UK, CEU (Central

European University) Business School, Hungary, ENVOLS, France,
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[eprypagny

PoLog 610 épyo

Tithog

Xpnuotodotng

Xvvepyalopevol
popeig

[eprypagny

PoAoc oo épyo

Bioypapixo X. Aqunrpradn

AUEB

Anuovpyia vog Koavotdpov e-learning mepieyopuévon Kot GUGTHATOG
Yl TNV EKTOLOEVOT) KOL TV AVATTVED IKOVOTHTMV GTO YMDPO TOV
nowAnocewv. To mepleyoUeEVO GYESAGTNKE OEVPOTATKA, dNANON
EVTAOOOVTOG TIG WO10UTEPOTNTES OLUPOPETIKMV YMPMV KOl TOVTOHY POV
TUTOTOMNUEVO DOTE VO KATOANEEL GE LU0 TIGTOTOINUEVT EKTTAIOELOT)
mov Ba TPocPEPEL Evag evpomaikdg opéag, To European Business to
Business Sales Institute. To £pyo €0TIAGTNKE GTIG 1O10UTEPES AVAYKEG
TOV LIKPOV KOl LKPOUECOUIMV ETYEPNOEDV TOV dPUCTNPLOTOIOVVTOL
o€ Propnyovikég ayopég Kol oToyevEL TOGO TIG 101€G TIG EMYEPNOELS OGO
KOl TOVG EKTTOOEVTIKOVS POpPElS (Tavemotia, business schools, KAT)
0€ EMMESO LETATTLYLOK®V TPOYPUULATOV (WWW.eubbsi.com).

Emotpovikdg vrevbuvog OITA

Impact du Commerce Electronique sur les besoins en formation des
PME

Evpornaikn emtpony), ADAPT Electronic Trade program

Grenoble Ecole de Management (France), ISTUD (ItaAia),
FORMEDIA (IToptoyaiia), APPLE COMPUTER Ltd (IpAavdia),
COPENHAGEN BUSINESS SCHOOL (Aavia), CESAR — IEFEG
(IToptoyaria), SIF Syd (Zoundia), TECHNIKUM JOANNEUM
(Avotpia), kor 10 pukpo-pecaisg emtyelpnoelg

Merétn TV EMTTOGE®Y NG AVATTLENG TOL NAEKTPOVIKOD EUTOPion
OTIG LKPO-UECOIES EMYEIPNOELS Kot OTIG BECELS EpYaciag TOVS. XTOYOG
TOV EPELVNTIKOV TPOYPAUUATOC NTAV 1] ONULOVPYI0 EKTOLOEVTIKOV
VAKOD Yo TV gvasOntonoinon twv MME (ukpo-pecaimv
EMYEPNOENMV) OTO NAEKTPOVIKO EUTOPLO KoL 1) AVATTLEN oG
pebodoroyiag yio TV V10BETNON TOV NAEKTPOVIKOD EUTOPIOL OO TNG
MME. To vAkd avtd mapovcidotnke oe popen CD-ROM kot evog
totdéTomOL (WWW.centre-time.com). Xto TAIGLOL TOV 1010V
npoypaupotoc ADAPT 10 exmondentikd viko Kou 1 pebodoroyio
epappoomkay mrotikd oe 10 MME emyeipnoeig cuvovalovtog
«IOPASOCIOKES) LOPPES EKTOIOEVONC (TAPOVCIACELS 0€ aifovoeg
dwaokaAiog) pe véeg texvoroyieg (totdémedo). H avantuén tov
nepieyopévov Paciomke ot dwypovikn perétn 6 MME mov ftav o1
dwdkacio avarTuéng NAEKTpOVIKOV epappoydv (og dapketa 1,5
£€T0VG) KaOMDG KoL G ia o TEPLYPAPIKT avdAvon 50 ALV TéTolmV
TEPUTTAOGEDV.

Epgovng. daypovikn perétn dvo entyelpnocmy kot cuvtoén 2 case
studies yio v avdmrtuén Tov mepieyopévov. Etonyntig ota dvo
GEUVAPLL EKTOLOELONG (KOl ONUIOVPYIO TOL AVTIGTOL(OV TOONYMYIKOV
vAkov). Kabopiopdc, oe cuvepyacia [Le TNV TE(VIKN £TOLPEIN, TOV
nepteyopévov Tov CD-ROM kot tov Web site yio tnv vrrootipién
UIKPOUESAIWMV EMLYEIPNOEDV GTNV AVATTVEN GTPATNYIKAG GTO S1OTKTLO.



Tithog
Xpnuotodotng

XvvepyalOpevol
popeig

[eprypogny

PoLog 610 épyo

Tithog
Xpnuatoddtg

Yvvepyaldpevol
(Popeig

[Teprypaen

PoLog 610 épyo

Support to Higher Education in Economics to Moldova
Evponaikn emtponn|, TACIS program

Chambre de Commerce et d’Industrie de Grenoble, Grenoble Ecole de
Management (France), OITA.

Avapabuon g tprrofaduiag exmaidevong g MoAdapiog otov Topéa
TOV OIKOVOUIK®OV ETCTNUMV KOl TOV ETLOTIUOV O101KNO™G
EMYEPNCEDV. AVAUOPPMOT Kol EMKALPOTOINGCT TPOYPOUUATOV
OTOVOMV, VTOGTHPIEN GTNV AVATTVEN EKTAUOEVTIKOV VALKOV,
KaBodnynon Kot eknaidevon MoASAB®OV aKaOLOIKOV.

Eunepoyvopmv (expert) yio Aoyapracud tov Grenoble School of
Business. [Tapovcioon Tov duTiKo-gup®TAiko) TEPIEYOUEVOL KOl
TPOTOL S1O0CKAAIOG TOV LAPKETIVYK, GUYKPLOT| LE TIG OVTIOTOLXES
TPokTIKEG ot MoAdafia, LeEAETN avayKdV, TPOTAGELS TOOAYWOYIKOV
pécmv, peboddwv kot Bipioypapios. Exnaidevon Moidapdv

KOO LLOTKDV.

Formation en Management technologique
Evpornaikn enttponr), COMMET program

Ecole Supérieure de Commerce (Business School) tn¢ MaccaAiog,
Apiototédleto mavemompio @escarovikng, EDF (Electricité de France),
AEH

Atevponaixn cvvepyasio petad AEI kot peydiwv fropunyovikdv
EMYEPTNOEDV Y10 TNV OVATTLEN EKTOOEVTIKMV TPOYPOUUATOV
TPOGUPUOGUEVAOV GTIG OVAYKES TV emyeprocmv. Kivntikotnta
QKOO LLOIKMY KO POITNTAOV TPOG TO YMDPO TMV EMYEPTCEMV.
Epgovntg. Ae&aywyn cvvevienéemv pe vymioPadpo otedéym
EMYEPNOEWDV, AVOAVOT AVAYKOV, TPOTAGELS OAUOPPOCNG
EKTTALOEVTIKOD TTPOYPALLLUATOG

Epya. onuooctov kai 101wtikod touéa

Tithog

AmodEKTNG
Heprypagr

PoLog 610 épyo

Bioypapixo X. Aqunrpradn

Hapoyn vanpeoctov vrooTPIENg / cupuPovrov emKOVOVIAS Y0 TV
emloyn avadoyov g emkotvoviakig ekotpateios tns EETT yw
TIg Opdogis TPpoMOoNg TG EVPViOVIKOTNTOG

EOGNIKH EIIITPOITH THAEIIIKOINQNIOQN & TAXYAPOMEIQN

[Tocotwkn épevva avayvopioipottog kot eikovag s EETT kot taov
dphoedV NG, ToloTikn épgvva ota oteAéyn s EETT, xabopiopog
TPOTEPALOTHTMOV EMKOVOVING, TPOTOGT OAOKANPOUEVOL TPOYPAULOTOS
EMKOWVOVIOG

Epgovnng



Tithog

AmodéKTNG

[eprypagny

PoLoc oo €pyo

Tithog

AmodékTNG
ITeptypaen

PoLog 610 épyo

Tithog

AmodéKkTNG

[Teprypapn

PoAoc oo €pyo
Tithog

AmodéKkTNG
Ieptypaen
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Anpovpyio 001700 EKTOVNONG EXYEPNRATIKOD 6YEGIOV Y10 TO
NAeKTPOVIKO emiyelpeiv (e-business plan) pikp@v eavyeposmv

EAET (EBviké Aiktvo ‘Epgvvag kot Teyvoloyiag, ota mlaicio Tov
épyov «A&loddynomn, tpodOnon kot dtadoon tov Ipoypdppatog
AktomBeitey.

2xed10010G LEBOSOAOYIOG EKTOVIONG ETLYELPMLATIKOD GYEGTOV Y10 TO
nAektpovikd emyepeiv (e-business plan) pkp®OV eTXEPNCEDV.
Anuovpyio TVTOTONUEVNG OOUNG ETLXELPNHOTIKOV GYEdioV, CVVTOEN
001YOU GUUTANP®ONG, EXAOYN KOl EKTAIOEVOT TV GLUPOVAW®Y TOL Oa
KaB0dNYNOOLV TIC EMYEPNOELS GT CUVTOEN TOV EMLYELPNLOTIKOD
oyediov

Emompovikdg vebBuvog

Koataypagn mtpoiovtmy yio Ta 07oio amorteiTol 1 E0PESN Ayop@OV”
0710 Thaiclo viomoinong Tov “Tomkov Ilpoypappatoc LEADER+
Kvkiadmv”

Avanto&loxn etopeio Kokidowv

X10y06 ¢ Epumelpoyvopocvvng ntav: (o) Na koataypdyet Tpoiovta /
Kot yopieg mpoidvtmv, va VTodeiEel Ta TPOIOVTA / KaTyopies
TPOTOVTOV Y1 To. 0Toio VITAPYEL SVVOULKY avamTuéng. Ta mpoidvta /
KOt yopieg TPoidvTmV NTaV ayPOTIKNG TPOEAEVON G (TPMOTOYEVOVS KO
devtepoyevolg emelepyasiog) Kot OKOTEXVIKNG Kol BloTEYVIKNG
TOPAYMYNG, TOV Tapdyovol oty meployn mapéupaonc.(f) Na
TPOTEIVEL TIG SVVATOTNTES TPODONONS Kot S10KIVIONG TOV EMAEYUEVDV
TPOIOVIMV / KaTnyopLdv Tpoidvimv pécm ekmdovnong Marketing Plan.

Epgovnng

Marketing ko1 Business Plan ywa tnv gi6ay®y1] £vog vEov Tpoiovtog
I.Po.Press

Yrovpyeio avintuéng, oto miaicto tov [poypdppatog ITPAZEE —
EMYEPNULATIKOTNTO

Avdivon ayopdc, oxedIUGIOC TPOTEWVOUEVMY VIINPEGLAOV, EKTOVION
EMYEPNUATIKOD GYedi0V Yo pa véa eToupeia mov Ba dpactnplomoteitol
GTO YDPO TV EPEVVAV AYOPES KOl SNUOCKOTNCEDV HEGH O10OIKTHOV

Epguvntg — ovpupoviog

"Epgvva ayopdc Kol Kataypo@ cNUEI®V TAOANONS TPOIOVTOV

TOLUEVTOV
XAAYY AOMIKA YAIKA AE

Kotaypagr) onueiov tdAnong 6to AeKavomédto ATTIKNG, TapaTnpnon
KOl TOGOTIKT] £PEVVO, LLE TPOCHOTIKEG GUVEVTEVEELS GE OVTUTPOCOTEVTIKO
delypo TV onUel®V TAOANOTG Y10 TIG TAGELS TNG OYOPAS, OVTAYWOVIGUO,
TOMGELS oVl TPOTOV, GYECELS e TPOUNOEVTEC.
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Tithog

AmodéKTNG
Ieptypaen
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Tithog

AmodEKTNG
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Epgovnng

"Epguva TOV EMATOGEMV TOV GUYYPOVOV TELVOLOYIOV ot {fjTnon

Yo véa erayyéapota Kotd T mepiodo 2002-2006

‘Topvpa Kpatikdv Yrotpopunyv / IATIETOZ ALE.

Eviomiopog tov vEmV ETIGTNHOVIKOV KOl TEYVOAOYIKMOV ETAYYEAUATOV
v T omoia avopévetor avénon g {ntmong katd ) mepiodo 2002-
2006, ™G OmMOTELEC O, TOV TEYVOLOYIKAOV eEEAMEEWV KAl TV
OKOVOUIKADV aAL0Y®V o€ €BVIKO Kot TtepLpepelaxo eninedo. H Epguva
neptehdpuPave cuvevtevéelg e10kav (experts — péBodog Delphi) kot
TOGOTIKT £PEVVA AVTITPOGHOTEVTIKOV detypotog S00 eEAANVIKOV
EMLYELPT|CEWDV.

Epgovnng

"Epgvva 1o Tov kaBopiopo 1omodETnong evog vEov padtoQ@®VIKoV

otafpov
Padwopoviéc Mopaywyéc AE

Melétn tomoBEtnong evog vEou LovGkoD padtoPmvikoy otadpov. H
peAétn Paciomke oe molotikn épevva (focus groups) evromilovtog Ta
adVVATO CUELN TG VTLAPYOVGAS TPOSPOPEG Kol TPOTEIVOVTOS ONUEin
VEOTEPIGHOV Kot S10pOPOTOincmg Yo £vov vEo oTaOUO.

Emompuovikdg vehBuvog

‘Epevva ayopdg yio v eloaymyr| evog vEov gapudKov Yo T vOco

Alzheimer
Sandoz SA

[Tototikn épevva HEGM TPOSOMIKDOV GLUVEVTELEEMV GTY VOGOKOUELOKN
ayopd. TAoels, TpocdoKieg Kot TpoHToOEGEIS amodoy g TOL VEOL
QOPLAKOV OO TOV 10TPIKO KOGLO.

Epevvng

AEL0L0YN|61] KL ETOVATPOGILOPIGUOS TNG ERTOPIKNG CTPOTNYIKIG
Kol oyeooopog papketivyk (Marketing Plan)

Gilibert SA

Zrpatnykog mevtaetg oyxedaopog (Marketing Plan), avaBempnon g
YPOUUNG TPOIOVIOV (eyKoTAAEYN (NUOYOVAOV TPOIOVI®V),
EMOVATPOGOIOPICUOG TV AYOPADV — GTOY®V, GYESACHOG Kol
EYKOTAOTOON GLOTILOTOS TAPOKOAOVON OGS TV TOANGE®Y (0YPOTIKA
HNYOVIRLOTOL).
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M£0060r TPOPALEYNS TOMGE®V OTIS TNAETIKOLVOVIEG
France Telecom SA

Exmovnon oyediov dpacemg yia T GLGTNUOTOTOINGT TG
apoakolovOnong g eEEMENG ™S ayopds TnAemiKovovidy. Movtéla
TPOPAEYEDV TOANGEWDV.

Emotpovikdc vrevbuvog

Ka0opropdg tpretovg epmopikic TOMTIKNG 0AVGId0GS
KOTOOTNRATOV £vOUong

Alter Ego SA

‘Epgvva ayopdc, onuovpyia BapouéTpov kavomoinong Teratoy,

AVOOYEIOOUOG TOV KATACTNUAT®V, EKTAIOEVLCT) TPOGMOTIKOV
TOANCEWDV, ETIKOIVOVIOKT] TOATIKT).

Emotpovikdg vrevbuvog

Melrétn okompotnToS EEAYOYAOV 0é Yol eTonpeia
OVEROYEVVIITPLOV MIKPNS tovog oty EALGOa

Atout Vent Sarl
04/1988 — 09/1988

"Epgvva Tov duvopukod g EMANVIKNG ayopdc OLOAKTG EVEPYELOG.

Evtomiopnog ayopdv — otoéymv, HEAETN EUUEGOV OVTOYOVIGHOD,
Oeouk®V TAociov Kol SIKTO®V O10VOUNG.

Emotpovikdg vrevbuvog

MegléTn OKOMPOTNTOS EYKATAGTUONG HLOS HOVAIAS Propunyavikov
KaOapopov oty TEpLeépero. T Moocariog

Duclos SA

"Epgvva ayopdc SuvnTiKdV TEAATOV, LEAETT OVTOY®OVIGLOV,

VTOAOYIoUOG HeyEB0LE TG ayopds, KaBopioHOG TOTOL Kol «TOKETWV»
TPOGPEPOUEVOV VINPECIDV, TPOTAGELS CTPOUTNYIKAOV JEIGOHVONG TNG
ayopag

Emompuovikdg vebBuvog



ENIZTHMONIKH APAXTHPIOTHTA

Ad hoc kp1tn¢ 6€ eMOTNUOVIKA TEPLOOIKA

The Service Industries Journal, International Journal of Bank Marketing, Journal of
Interactive Marketing, International Journal of Internet Marketing and Advertising, Innovative
Marketing, Recherche et Applications en Marketing, Décisions Marketing

Kpig og emompovikd cuvédpla

18th European Conference on Information Systems, EMAC [European Marketing Academy],
World Marketing Congress, ICMD [International Conference on Marketing and
Development], Conference on Strategic Developments in Services Marketing, French
Marketing Association conference.

Méhog ¢ emoTnpovikic empomic (Scientific Committee) tov 2™ Conference on Strategic
Developments in Services Marketing (2009).

Mélog g emomuovikng emtpomng (editorial board) tov meplodwoV Cahiers du Management
Technologique.

ApacTnploTNTEG G€ EMGTNHOVIKA GLUVESPLOL

= Session chair, session “Information Systems and Marketing”, 4th Mediterranean
Conference on Information Systems, Afnva, 2009.

= Panel discussant, Session “Developing Competencies in B2B and B2C Selling”, ond
Global Sales Science Institute Conference, AOnva, 25-27/06/2008.

» Invited panel discussant oto Relationship Marketing Workshop, 7™ International
Marketing Trends Congress, Bevertia, Itaiia, 17-19/01/2008.

= Session chair, session “CRM, Electronic Marketing and Enabling Technologies”, 1%

Conference on Strategic Developments in Services Marketing, Xiog, 2007.

= Session chair, Sessions “Business and Network Marketing” ko1 “New technologies
and e-Marketing”, 35™ EMAC conference, Af7va, 2006

= Session chair, 21" International Marketing Congress of the French Marketing
Association, Nancy, ['aAAia, 2005.

» [Invited discussant oto panel “Les nouveaux rapports des enseignes aux
consommateurs”, ler Colloque Etienne Thil, Université de La Rochelle.

Mélog tov : EAAnvik Axoadnpio Méapketivyk, Association Frangaise de Marketing (yoAAikng
etoupeiag papretvyk), EMAC (European Marketing Academy).
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